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Although it cooled off from its torrid pace at the start of the year, Time Warner easily maintained its p&&%t81 Of 81 
as the top cable VOIP provider by netting 234,000 new customers in the second quarter, down from its 
record-high total of 270,000 in the preceding quarter and 242.000 in the year-ago period. Wlth the increase, 
the company raised its overall "Digital Phone" customer count to 1.6 million, at least 600,000 customers 
higher than Cablevision, its closest cable rival. 

Taking questions on the company's earnings call last month, Time Warner officials shrugged off analysts' 
concerns about the company's slight decline in VOlP sales growth. Defending the MSO's performance, Jeff 
Bewkes. chairman of the comDanv's Entertainment & Networks Grouo. said "the second-ouarter voice ~~~.~ . . I  

numbers are always seasonaily d&n and have been most years." He also noted that Time Warner is seeing 
penetration levels of 15 to 20 percent in some of its older phone markets, such as Albany, Syracuse, and 
San Antonio. 

Second-place Cablevisfori enlisted 122.234 VOlP suoscribers in the spring quarter boosting its 0p:imum 
Voce subscriber total to abodt 988,000 The MSO, which has since become the second cable operator lo 
clear the 1 inillion-suoscrioer barrier also raised its industry-leading VOtP penetration rate to 21.9 percent of 
homes passed n the New York metro area. 

P cking up ground on 00th leaders. Comcast snared 306,000 VOlP subscribers in the quarter, + an 
impressive 45 percent from 21 1,000 in tne preceding quarter Witn the gaan the continent's largest MSO 
DODSIW its total IP phone customer count lo 721 000 puning it in position to scale the 1 niiiiion customer 
?lark ~y the fall In his remarus during tre company's second quarter earnings caii Comcast COO S:eve 
3dke saia tne MSO is now signing up about 23.000 VOlP subsuibers per week up frorr 16.000 per week In 
the first qiiarter ana 10 000 per week last fall. 

Tickled oy the results. Conicast o%cialS have niked their V31P slgnup goals for tne year -hey now expect to 
add 1 3 rndlion to 1 4 milliori IP phorie subscrioers by year's end, up from their earlier pro,ections of a cooi 1 
!n im subscribers 

Cox the caoie ndustry's biggest overall pnone playe- with 1 8 rrillm clrcult-switched and VOlP suoscribers. 
does not oreak down ts customer tOtalS by techrioiogy But the privately ownea MSO D whicn added an 
estimated 70 000 ?phone customers in the spring 0 rs aggressively expandlng its VOIP reach The 
company introduced service in the Cleveland area in -uly and plans to roll out VOlP to its last four markets 
oy ear y riext year 

- Alan breznick Site Eodor. Cable Digital News 

http://M1VW.liRhtreadinR.c[)nl/dOcument.asp?doc id=l08862&print=true 2/26/2007 
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Home > Enterprise 

MAAs Cities: Denver 
Federal agencies in the Denver area can take advantage of our advanced technologies, network reliability and 
competitive rates. Our Denver MAA contract provides local services within the geographical area depicted below. 
Contact Us, if you need assistance. 

Our range of offerings includes the following products and services at substantially low rates 

Centrex 
ISDN BRI and PRT 
PBX Trunking 
Dedicated Transmission Services 
Station Equipment 
Voice Mail 

Terms &Conditio% Privacy Policy COntaCt Us 
C, 2007 AT&T Knowledge Ventures. All rights reserved. 
AT&T IS a registered trademark of AT&T Knowledge Ventures. 
Hosted by AT&T. 



Brighamneitzel Declaration Exhibit 3 
Denver MSA 
Page 2 of 67 

~ AiIC>*' ~~~ ~ L3!:g:lisQ2$ I kL!.i.:,>*f::~~ 

r are joining to, 

ht tp : / /www.a t t . com/g~~~nding-pages?p id=~~~X2l26 /2~7  8:26: I4 AM 



at&t Denver MSA . 
. . . . . .- .. . . . . . . . . .. .. . . 



BrighamlTeitzel Declaration Exhibit 3 
Denver MSA 
Page 4 of 67 C B EYON D" 

One Source for All Your Communications Needs 
We listened to what small business customers want in a communications company. 

and advice on how to use today's (and tomorrow's) communication technologies to 
improve the way you do business. So that's exactly what we offer. 

High-quality phone  and Internet sewices, personalized attention, reasonable prices, overview 

Backup & Fileshare 

BeyondMobile 

Start by choosing the package that's right for you, and then customize your package 
with additional iiervices to meet your company's unique needs. 

,,,.. ........ . , .. . .. . ... . ,, . . , , .. . . . . . 

-3 Learn More About Our Packages j 

Internet/ Data Services 

High Speed Internet Access 

Ernail with SpamBlocker and Virus 

Web hosting 

Domain Services 

Network Configuration 

I P  Addresses 

Secure Backup & Fileshare 

Pratection 

Security 

Managed Firewall 

Sewre Backup & Fileshare 

Cbeyond Advantage 

Cbeyondonlins 

Cbeyond Insider 

Voice Services 

Local Phone Services 

Long Distance Phone Services 

Toll-Free Service 

Voicemail 

Conference Calling 

Caiiing Card 

Remote Access 

BeyOndOffice home access 

Secure Backup & Fileshare 

BeyondOffice 

BeyondVoice Packages 

Calling Card 

Conference Calling 

Domain Services 

Email with SpamBlocker 
and Virus Protection 

Fax to Email 

High Speed Internet 
ACCeSS 

I P  Addresses 

Local Phone Service 

Long Distance Phone 
Service 

Managed Firewall 

Network Configuration 

Toll-Free Service 

Voicemail 

VPN 

Web Hosting 

Tell Me Mure 

Mobile Services 

BeyOndMobiie 

Flip-phone 
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Service Areas 

Cbeyond Serving Area for Denver Phone and Internet 
Services 

Cbyeond Communications provides an extensive serving area for Denver 
phone services. 

Overview 

Packages 

Industry Solutions 

Cbeyond Service Areas 

Atlanta 
Chicago 
DaIiaslFort Worth 

Cbeyond can be your Denver service provider of local telephone service, high-speed 
5-1 Internet access, domestic long distance telephone service, International long 
distance, ernail, web hosting, voicemail and more. 

View Denver Phone and Internet service area 

. .  Small Businesses Need. 

faster Internet Speed 

Cbeyond uses 
stable, proven T- 
I access lor a 

consistent, high-speed (both 
upstream and downstream) 
Internet connection in 
Denver. DSL claims simiiar 
performance, but upload 
speeds are usually slower 
than download speeds. 

Read about our high-spend 
Internet technology 

Affordable Pricing 

you high-speed, 
T-1 Internet 

access and local and long 
distance voice se-vices 
(voIP) - often for iess than 
what you are paying for your 
pnone service today. 
BeyondVoice packages start 
as low as $520 a month. 

Read about our high-speed 
Internet packages. 

2007 Cbeyond. All Rights Reserved. 

Privacy \ Legal ', Feedback I Site Map I Home 

0c"Wr 

Houston 
Los Angeles 

San Diego 
What to Expect 

Why Cbeyond 

No Hassle5 

Services is painless. You 
keep your current phone 
number, fax and toll free 
numbers. And we'il guide 
you through installation 
quickly so that you can start 
enjoying the benefits of 
Cbeyond service, often 
within 30 days of your order. 

See our Service 
Commitment 

Tell Me More 

Created by PixelMEDIA, Inc. 
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Our Technology 

Network Overview 

Our Network Is The Network The Bell Companies Would Build If They Starred 
Today 

Cbeyond is the  world's first 100% Voice over Internet  Protocol (VoIP) Local Telephone 
Company. Working closely with Cisco Systems, our technology partner, Cbeyond has 
developed and now operates very simple network architecture as compared t o  the  
complex networks of legacy providers. It is a single network wi th a single protocol and 
single provisioning interface for all voice and data services. Voice packets get  prior i ty 
over data packets through the  network and a softswitch provides the  intell igent call 
control. The intelligence of the network lends itself t o  an  increasing level of customer 
directed network changes, and seamless growth f rom incremental service adoption. 

Cbeyond's Network Simplicity Diagram (607k pdf) 

overview 

our story 

Our Technology 

rNetVIoik overview 

VOIP 

Whitepapers 
corporate Governance 

Investors 

News 

careers 

We inslali an Integrated Access Device on the customer premise and connect it to a broadband, 
T-1. Voice caiis lravel over a dedicated I P  connection and never travel over the pubiic Internet: 
allowing Cbeyond tu manage the Quaiity of Service to 99.999%. Our  integrated Access Device 
connects with our customer's existing phone and LAN systems to provide a complete package 
of high quaiity local, LD and high-soeed Internet. 

Tell Me Mare 

Our network 15 cheaper tu buiid, aiid cheaper to maintain. It IS the network every traditional 
telephone company wouid buiid if they started today. And i t  gives us tremendous advantages 
in serving our  customers: 

An integrated package of the communications tools that a small business needs - voice, 
high speed T-1 Internet access and IP-based applications such as emaii, web hosting and 
VPN at affordable pricing 

Advanced technology t o  manage available voice lines and data dbandwidth over a full 1-1, 
delivering maximum flexibility and the highest possible upload and download speeds. 

One network and one business support system to create a streamlined, seamless 
communications experience 

Faster and smoother installations with industry leading installation timeframes, usually 
less than 30 days 

One simple, easy to understand bill 

One point of contact for support 

Anytime access to online account tools where customers Can monitor, manage or instantly 
change service themselves 

Created by PixelMEDiA, Ini. 

(c 2007 Cbeyond Ali Right5 Reserved 

Piivacy i Legai I Feedback 1 Site Map I Home 
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Cbeyond Reports Fourth Quarter 2006 Results 

Revenues Grew by 32.8% and Adjusted EBITDA Increased 57.4% Over 
Prior Year 

ATLANTA, Mar 01, 2007 (BUSINESS WIRE) --  Cbeyond, Inc. (NASDAQ: CBEY), 
("Cbeyond"), a managed services provider that delivers integrated packages of voice, 
broadband, and mobile services to small businesses, today announced its results for 
the fourth quarter and year ended December 31, 2006. 

Recent financial and operating highlights include the following: 

-- Strong fourth quarter revenue growth with revenues of $58.9 million, up 32.8% 
over the fourth quai-ter of 2005; 

--  Net income of $4.3 million in the fourth quarter of 2006, including non-cash stock- 
based compensation expense of $1.2 million recorded under SFAS No. 123R, which 
was adopted during the first quarter of 2006, and $0.3 million of costs related to a 
secondary offering completed on October 10, 2006; 

--Total  adjusted EBITDA (a  non-GAAP measure) of $12.3 million during the fourth 
quarter of 2006, an increase of 57.4% from the fourth quarter of 2005 (see Schedule 
1 for reconciliation to net income); 

-- Rapid growth in customers with 1,822 net customer additions, bringing the total 
customers in Cbeyond's six operating markets to 27,343; 

--  Average monthly revenue per customer (ARPU) of $742 during the fourth quarter 
of 2006 compared to $743 in the prior quarter: and 

-- A $7.0 million increase during the fourth quarter of 2006 in cash, cash equivalents 
and marketabie securities to $44.1 million, with no debt. 

Financial Overview and Key Operating Metrics 

Financial and operating metrics, which include non-GAAP financial measures, for the 
three months and twelve months ended December 31, 2005, and 2006 include the 
following: 
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Management Comments 

"Our fourth quarter results illustrate the power of Cbeyond's business model," said 
Jim Geiger, chief executive officer of Cbeyond. "We executed on steadily growing 
customer additions, continued low monthly churn at 1.0%, and steadily increasing 
applications used per customer of 5.6. We were particularly pleased to  maintain stable 
ARPU of $742, despite the typical fourth quarter seasonality factors and ongoing 
reductions in the government-mandated rates we charge for terminating long distance 
caiis. Furthermore, Chicago notched its first full quarter of positive adjusted EBITDA, 
and we have strong expectations for that market going forward. Not only do we now 
have five of our seven markets consistently generating positive adjusted EBITDA, but 
these markets are collectively increasing at a rapid rate." 

Geiger added, 'Tan Diego is off to a start consistent with what we have attained in 
prior mal-ket launches, and we expect that our San Diego performance will be 
consistent with the results we are achieving in our other markets. In addition to  our 
recent launch in San Diego, we are preparing two more markets for launch during 
2007 to add to our growing portfolio of markets. By the end of the year, Cbeyond 
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services will be available in nine markets as we continue to execute on our organic 
growth strategy." 

Fourth Quarter Financial and Business Summary 

Revenues and ARPU 

Cbeyond reported revenues of $58.9 million for the fourth quarter of 2006, an 
increase of 32.8% from the fourth quarter of 2005. 

ARPU, or average revenue per customer location, was $742 in the fourth quarter of 
2006, as compared to $743 in the third quarter of 2006, The stability in ARPU was 
achieved despite the impact of a variety of negative factors, including the increasing 
numbers of customers on three-year contracts at lower price points, the fewer 
number of business days in the fourth quarter to generate long distance and 
terminating access revenues as well as to install new customers, and decreases in the 
government-mandated rates charged for terminating access revenues. ARPU was 
positively impacted by the increasing levels of application use, in particular mobile. 

Cost of Service and Gross Margin 

Cbeyond's gross margin was 71.8% in the fourth quarter of 2006 as compared with 
69.9% in the fourth quarter of 2005. Cost of service included a $1.3 million benefit 
from service credits and performance penalties received from suppliers of access and 
transDort circuits. 

Operating Income and Total Adjusted EBITDA 

Cbeyond reported operating income of approximately 54.0 million in the fourth 
quarter of 2006 compared with operating income of $1.3 million in the fourth quarter 
of 2005. As of January 1, 2006, Cbeyond adopted SFAS NO. 123R. The operating 
income of $4.0 million in the fourth quarter of 2006 includes $1.2 million in non-cash 
stock-based compensation expense as calculated using the fair value method under 
SFAS No. 123R, while the operating income of $1.3 million in the fourth quarter of 
2005 includes $0.1 million in non-cash stock-based compensation as calculated using 
the intrinsic method under APB No. 25. As these are two different methodologies used 
for calculating non-cash stock-based compensation, they are not comparable. 

For the fourth quarter of 2006, total adjusted EBITDA was $12.3 million, an 
improvement of 57.4% over total adjusted EBiTDA of $7.8 million in the fourth 
quarter of 2005. 

Net income Before Dividends 

Cbeyond reported net income before dividends of $4.3 million for the fourth quarter of 
2006 as compared to net income before dividends of $5.3 million for the fourth 
quarter of 2005. The $5.3 million figure for the fourth quarter of 2005 included a $4.1 
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million gain on early retirement of debt. 

Cash and Marketable Securities 

Cash, cash equivalents and marketable securities amounted to $44.1 million at the 
end of the fourth quarter of 2006, as compared to $37.1 million a t  the end of the third 
quarter of 2006. The increase in cash, cash equivalents and marketable securities of 
$7.0 million in the fourth quarter was due to a variety of factors, including an increase 
in the profitability of Cbeyond, proceeds from stock option exei-cises as well as 
increased accrued liabilities. 

Capitai Expenditures 

Capital expenditures were $11.1 million during the fourth quarter of 2006, compared 
to $10.2 million in the third quarter of 2006. 

Business Outlook for 2007 

Cbeyond provides the following annual guidance for 2007: 

The launch of San Diego in the first quarter of 2007, as well as the unusually benefit 
from high service credits and performance penalties recorded in the fourth quarter of 
2006, may result in lower sequential adjusted EBITDA in early 2007. While Cbeyond is 
committed to attaining annual increases in adjusted EBITDA amounts, the Company 
expects some variability quarter-to-quarter as new markets are launched and their 
startup losses impact the consolidated results. Throughout the year, the Company 
expects adjusted EBITDA margins to be in the high teens as a percentage of revenue. 

With respect to capital expenditures, due in part to the timing of new market launches 
as well as the anticipated timing of certain investments in software projects, Cbeyond 
expects that its capital expenditures will be weighted toward the first half of 2007. 

Conference Call 

Cbeyond will hold a conference call to discuss this press release Thursday, March 1, 
2007, a t  5:OO p.m. EST. A live broadcast of the conference call will be available on- 
line a t  www.cbeyond.net. To listen to the live call, please go to the Web site at least 
10 minutes early to register, download, and install any necessary audio software. The 
conference call will also be available by dialing (800) 819-9193 (for domestic U.S. 
caliers) and (913) 981-4911 (for international cailers). For those who cannot listen to  
the live broadcast, an on-line replay will be availabie shortly after the call and 
continue to be available for a year. 
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About Cbeyond 

Cbeyond, Inc. (NASDAQ: CBEY) is a managed services provider that delivers 
integrated packages of local and long-distance voice along with mobile and broadband 
Internet services to  more than 27,000 small businesses in Atlanta, Chicago, Dallas, 
Denver, Houston, 10s Angeles and San Diego. Cbeyond offers more than 20 
productivity-enhancing applications including BlackBerry(R), voicemail, email, Web 
hosting, fax-to-email, data backup, file-sharing, and VPN. Cbeyond manages these 
services over a private, 100-percent Voice over Internet Protocol (VoIP) facilities- 
based network. For more information on Cbeyond, visit www.cbeyond.net. 

Forward-Looking Statements 

This document contains forward-looking statements within the meaning of the Private 
Securities Litigation Reform Act of 1995. Such statements include, but are not limited 
to statements identified by words such as "believes," "expects," "anticipates," 
"estimates," "intends," "plans," "targets," "projects" and similar expressions. Such 
statements are based upon the current beliefs and expectations of Cbeyond's 
management and are subject to significant risks and uncertainties. Actual results may 
differ from those set forth in the forward-looking statements. Factors that might cause 
future results to  differ include, but are not limited to, the following: the risk that  we 
may be unable to continue to experience revenue growth at historical levels; changes 
in federal or state regulation that affects the Company; the timing of the initiation, 
progress or cancellation of significant contracts or arrangements; the mix and timing 
of services sold in a particular period; our ability to recruit and maintain experienced 
management and personnel; rapid technological change and the timing and amount of 
stati-up costs incurred in connection with the introduction of new services or the 
entrance into new markets; our ability to maintain or attract sufficient customers in 
existing or new markets; our ability to  respond to increasing competition; our ability 
to manage the growth of our operations; changes in estimates of taxable income or 
utilization of deferred tax assets which could significantly affect the Company's 
effective tax rate; pending regulatory action relating to our compliance with customer 
proprietary network information; and general economic and business conditions. You 
are advised to  consult any further disclosures we make on related subjects in the 
reports we file with the SEC, including the "Risk Factors" in our most recent annual 
report on Form lO-K, together with updates that may occur in our quarterly reports 
on Form l o -Q  and Current Reports on Form 8-K. Such disclosure covers certain risks, 
uncertainties and possibly inaccurate assumptions that could cause our actual results 
to  differ materially from expected and historical results. We undertake no obligation to  
correct or update any forward-looking Statements, whether as a result of new 
information, future events or otherwise. 

Key Operating Metrics and Non-GAAP Financial Measures 

In this press release, the Company uses several key operating metrics and non-GAAP 
financial measures. In  Schedule I, the Company defines each of these metrics and 
provides a reconciliation of non-GAAP financial measures to the most directly 
comparable GAAP financial measure. These financial measures and operating metrics 
are a supplement to  GAAP financial information and should not be considered as an 
alternative to, or more meaningful than, net income (loss), cash flow or operating 
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income (loss) as determined in accordance with GAAP, 

SCHEDULE I 

Adjusted EBITDA is not a substitute for operating income (loss), net income (loss), or 
cash flow from operating activities as determined in accordance with accounting 
principles generally accepted in the United States, or GAAP, as a measure of 
performance or liquidity. The Company defines adjusted EBITDA as net income (loss) 
before interest, taxes, depreciation and amortization expenses, excluding non-cash 
stock option compensation, write-off of public offering costs and gain recognized on 
troubled debt restructuring, loss on disposal of property and equipment and other 
non-operating income or expense. Information relating to total adjusted EBITDA is 
provided so that investors have the same data that management employs in 
assessing the ovei-all operation of the Company's business. 

Total adjusted EBITDA allows the chief operating decision maker to  assess the 
performance of the Company's business on a consolidated basis that corresponds to 
the measure used to  assess the ability of i ts  operating segments to  produce operating 
cash flow to fund working capital needs, to service debt obligations and to fund capital 
expenditures. I n  particular, totai adjusted EBITDA permits a comparative assessment 
of the Company's opet-ating performance, relative to  a performance based on GAAP 
results, while isolating the effects of depreciation and amortization, which may vary 
among segments without any correlation to their underlying operating performance, 
and of non-cask stock option compensation, which is a non-cash expense that varies 
widely among similar companies. The following information includes a reconciliation of 
total adjusted EBITDA to net income (loss): 
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Except for historical information and discussion contained herein, statements 
contained in this release may constitute forward-iooking statements within the 
meaning of the Private Securities Litigation Reform Act of 1995. The specific forward- 
looking statements cover Cbeyond's expectations for revenue, EBITDA, as adjusted, 
and capitai expenditures for the fiscal year 2006. The statements in tliis release are 
not guarantees of future performance and actual results could differ materially from 
cur current expectations. Numerous factors could cause or  contribute to such 
differences. Some of the factors and risks associated with cur business are discussed 
in Cbeyond's filings with the Securities and Exchange Commission. 

CBEY-F CBEY-G 

SOURCE: Cheyond, Inc, 
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Integra Telecom News Release 

Integra Telecom, Inc. To Purchase Eschelon Telecom, Inc. 

Approved Acquisition will Result in Leading Provider for Businesses in 11 Western and Midwestern States; 
Combined Annual Revenue Predicted to be in Excess of $700 Million 

PORTLAND, Ore. - Mar 20, 2007 - Integra Telecom, Inc., a provider of local, long-distance and internet services for 
businesses, today announced that i t  has signed a definitive agreement to purchase Eschelon Telecom, inc. (NASDAQ: 
ESCH). The transaction is expected to close during the third quarter of 2007 upon obtaining necessary governmentai and 
shareholder approuais. Upon closing, Eschelon wili no ionger be publicly held and operate under Integra Telecom, inc., 
which will continue to be privately held and operated. The combination will yield one of the largest competitive local 
exchange carriers (CLEC) in the nation. Total company revenues are predicted to he more than $700 million annually with 
more than $200 million in pro-forma 2007 EBITDA. 

Integra and Escheion have each successfully focused on the business market for more than 10 years. "The combined 
companies are expected to create one of the most established, cash profitabie CLECs, insuring long term continuity and 
superior service for the customers and employees of both companies," said Dudley Slater, CEO of Integra Telecom. The 
combined company wiii be able to provide Eschelon and Integra customers with expanded product offerings inciuding 
business telephone systems and powerfui high-bandwidth products available on Integra's fiber optic intra and intercity 
networks. 

"Both companies have an excellent reputation in meeting the needs of their customers," added Richard A. Smith, president 
and CEO for Eschelon. "The market position and financial strength resulting from this combination weil positions the 
customers and employees of both companies for the future." Upon ciosinq, Richard A. Smith will join Integra Teiecom's 
Board of Directors. 

Upon completion of the transaction, integra wili Serve an average of 20 percent of the businesses in the metropolitan 
areas in which it operates in 11 Western and Midwestern states. The integration of the two businesses is expected to 
generate substantial operating and network cost savings as nearly 80 percent of each company's revenues derive from 
overlapping geographic markets, Much of Eschelon's traffic, which was previousiy routed over leased facilities from other 
carriers, will now be routed over integra's extensive metropolitan area and intercity fiber networks. 

Under the terms of the agreement, integra will purchase Eschelon Telecom for $30 per share or an aggregated purchase 
price of $710 miliion, including the repayment of approximateiy $144 million in Eschelon debt. integra will fund the 
purchase and the refinancing of its existing debt with $1.2 billion in new capital, including i) senior secured debt facilities 
to be placed by Deutsche Bank Securities and Morgan Stanley Senior Funding, inc. as loint Lead Arrangers and Ci5C as 
Co-Agent. and ii) senior notes to be placed by Deutsche Bank Securities with CIBC acting as lead manager. integra was 
advised by Deutsche Bank Securities with legal counsel provided by PerkirisCoie LLP. 

Integra's Record of Financial and Integration S u c c e s s  
i n  early 2003, integra became the first facilities-based CLEC in the 14-state Qwest Communications service territory to be 
cash profitable - a key indicator of a business's health. In  August 2006 Integra compieted the $243 million purchase of 
Electric Lightwave from Citizens Communications and has successfuliy transitioned those customers to Integra's industry- 
ieading brand of cmtomer service. 

About Integra Telecom 
Integra Telecom, Inc. provides voice, data and internet communications to thousands of business and carrier customers in 
eiglit Western states, including: Arizona, Caiifornia, Idaho, Minnesota, North Dakota, Oregon, Utah and Washington. The 
company owns and operates a best-in-class fiber-optic network comprised of metropolitan access networks, a nationaliy 
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acclaimed tier one Internet and data network and a 4,700-mile high-speed iong haui network. The company enjoys sopsge 49 of 67 
of the highest customer loyalty and customer satisfaction ratings in the telecommunications industry. Primary equity 
investors in the company inciude Banc of America Capital Investors, Boston Ventures and Nautic Partners. Integra 
Teiecom and Electric Lightwave are registered trademarks of Integra Teiecom Inc. For more information, visit 
www.integratelecom .corn. 

About Eschelon Telecom, Inc. 
Escheion Telecom, Inc. is a faciiities-based competitive communications services provider of voice and data services and 
business telephone systems in 45 markets in the western United States. Headquartered in Minneapolis, Minnesota, the 
company currently employs approximately 1,400 telecommunications/lnternet professionais, serves over 60,000 business 
CLIStOmerS and has approximately 600,000 access iines in service throughout its markets in Minnesota, Arizona, Utah, 
Washington, Oregon, Colorado, Nevada, Montana and California. For more information. piease \,isit our web site at  
www.escheion.com 

I n  connection v i th  the merger, Escheion wiil file a proxy statement and other materiais with the Securities ana Exchange 
Commission. Before making any voting or investment decision, Eschelon investors are urged to read the proxy statement 
and these materials when they become avaiiable because they wili contain important information. Eschelon and its officers 
and directors may be deemed to be participants in the solicitation of proxies with respect to the proposed transaction. 
lnformation regarding such individuals is included in Escheion's proxy statements and Annual Reports on Form 10K 
pieviousiy Fiied with the Securities and Exchange Commission and will be included in the proxy statement relating to the 
proposed transaction when it becomes available. You may obtain Eschelon's proxy statement, when it becomes available, 
any amendments or supplements to the proxy Statement and other reievant documents free of charge at  www.sec.gov. 
You rnay ais0 obtain a free copy of Escheion's proxy statement, when it becomes avaiiable. any amendments and 
supplements to  the proxy statement and other reievant documents by writing to  Eschelon at  730 Second Avenue South, 
Suite 900, Minneapolis, MN 55402, Attn: Investor Relations or at www.eScheion.com under the tab "Investor Relations" 
and then under the heading "SEC Fiiings." I n  addition. integra and its officers and directors may be deemed participations 
iii the soitcitation of proxies from Eschelon's stockholders in favor of ti le approvai of the merger. 

Forward Looking Statements 
This announcement Contains forward-looking statements with the meaning o f  Secbon 27A of the Securities Act of 1933, as 
amended, and Section 21 E of the Securities Exchange Act o f  1934, as amendrd. The forward-looking statements are 
based on Eshelon Jelecom's current inteni, beiief and expectations. These statements are not  guarantees of future 
performance and are subject to c@rta!n risks and unrerialntles that are difficult to predict. Actual resuits may differ 
materially from these forward-looking statements because of the company's history of  losses, ability to maintain 
ieiatronships with RBOCs, substantial indebtedness, intense Competition, dependence on key management, changes in 
government reguiations, and other risks that rnay be described in the company's filings with the Securities and Exchange 
Commission. Existing and prospective investors are cautioned not  to place undue reliance on these for-ward-looking 
statements, which speak only as o f  today's date. Escheion Jelecom undertakes no obligation to update o r  revise the 
information contained in this announcement, whether as a result o f  new information, future events or crcurnstances or 
otherwise. 
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